Quarterly Market Detail - Q3 2022
Manufactured Homes
New Smyrna Beach Board of REALTORS®

This report describes member activity for the association and is not confined to any specific geographic area.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.

Data released on Thursday, October 20, 2022. Next data release is TBD.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Thursday, October 20, 2022. Next data release is TBD.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.

Data released on Thursday, October 20, 2022. Next data release is TBD.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Thursday, October 20, 2022. Next data release is TBD.



Quarterly Market Detail - Q3 2022
Manufactured Homes
New Smyrna Beach Board of REALTORS®

This report describes member activity for the association and is not confined to any specific geographic area.

8,.

© Yearto-Datt ~ 14Days -53.3%
The median number of days between the listing date 0202  29Days 107.1%
- S @202  10Days -66.7%
and contract date for all Closed Sales during the quarter Ca2  19Days 45.7%
Q42021 17Days -55.3%
Economists’ note : Like Time to Sale, Time to Contract is a measure of Q320210 14 Days -89.9%
the length of the home selling process calculated for sales which closed  [FQ220217 0 © 30 Days 57.9%
during the quarter. The difference is that Time to Contract measures Q12021 35Days -7.9%
the number of days between the initial listing of a property and the [ Q42020  38Days -67.8%
signing of the contract which eventually led to the closing of the sale. [ Q32020  139Days 139.7%
When the gap between Median Time to Contract and Median Time to Q2020 19 Days -82.2%
Sale grows, it is usually a sign of longer closing times and/or declining o er2020 38 Days -59.1%
numbers of cash sales. 042019  118Days 103.4%
S @219 58Days -L.7%
I 2018 I 2019 I 2020 I 2021 I 2022
150 -
100 -

Median Time to
Contract

- Yearto-Date  53Days -24.3%
The median number of days between the listing date 03222  75Days 7.1%
- : C@w2z  SoDays 23.1%
and closing date for all Closed Sales during the quarter Cwm2  aopays —
Economists' note: Time to Sale is a measure of the length of the home G2t gg gays -65491?
selling process, calculated as the number of days between the initial = = Days '3 Z‘*yo
listing of a property and the closing of the sale. Median Time to Sale is R 24 D:y: 3 g;
the amount of time the "middle" property selling this month was on - =
; o thi : S @020 68Days -54.4%
the market. Thatis, 50% of homes selling this month took less time to
. - S @220 195Days 126.7%
sell, and 50% of homes took more time to sell. Median Time to Sale BT D 63 Days -56.3%
gives a more accurate picture than Average Time to Sale, which can be a0 — _40.3%
skeW(?d upward by small numbers of properties taking an abnormally Q20019 149Days 81.7%
long time to sell. @ s6Days 13.1%
I 2018 I 2019 I 2020 I 2021 I 2022
250 -
200 -

150

100

Median Time to
Sale

50

0_

w

Q4 Q1 Q2 Q3

Ql Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q

Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Thursday, October 20, 2022. Next data release is TBD.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Thursday, October 20, 2022. Next data release is TBD.
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