Quarterly Market Detail - Q2 2023
Single-Family Homes
New Smyrna Beach Board of REALTORS®

This report describes member activity for the association and is not confined to any specific geographic area.
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Produced by Florida Realtors® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
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closed during the quarter. The difference is that Time to Contract [ Q42021 17Days -26.1%
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and the signing of the contract which eventually led to the closing of S Q2021 14Days -76.3%
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Economists' note : New Listings tend to rise in delayed response to 541 1.5%
increasing prices, so they are often seen as a lagging indicator of 488 0.6%
market health. As prices rise, potential sellers raise their estimations 351 -21.3%
of value—and in the most recent cycle, rising prices have freed up 489 10.1%
many potential sellers who were previously underwater on their 533 31.0%
mortgages. Note that in our calculations, we take care to not include 485 -13.9%
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when New Listings are outpacing the number of listings that go off- Q22021 222 -47.5%
market (regardless of whether they actually sell). Likewise, it falls Q2021 203 -63.2%
when New Listings aren't keeping up with the rate at which homes Q42020 308 -42.2%
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